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xii

FOR THOSE WHO VALUE THEIR TIME

SETTLING THE ESTATE WILL BE A PART-TIME JOB FOR 

MANY WEEKS OR MONTHS. Expect to spend many multi-

hour sessions on the telephone, creating and managing a 

filing system, and running what amounts to a mini copy 

shop and courier enterprise. The skills required are the 

same as those you honed if you acted as a personal rep-

resentative to your loved one during hospitalization: 

equanimity and fearless (and endless) questioning.

Unless you have the luxury of traveling between your 

home and your loved one’s, and letting parts of the estate 

sit until the loss of your loved one is not so fresh, you 

may need to periodically set your grieving aside by com-

partmentalizing your feelings as you work on prelimi-

nary estate settlement tasks.

If you’re trying to close your loved one’s home and it’s 

half a continent from your own, you’ve got even more work 

to do -- perhaps quickly. Even so, what you do at your loved 

one’s home before returning to your own represents only 

the first phase of what settling an estate may require.



   xiii

As with hospitalization, there are no dress rehears-

als. Expect no forecasting of vital information to help 

you make decisions in your best interest. Rather, expect 

to have to unearth various possible options when con-

ducting each bit of business.
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formality versus informality in, 35
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payout, 31
safe deposit box, 34
trust, 36
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Birth date, deceased’s, 34
Burial plots, See Real Estate
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Certifi ed mail, 43
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Computer, 29, 42
Courier companies, 43, 47
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benefi ts, 24
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D
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63–64
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54–55
See also Assets; Banks

Money market funds, 44

N
Notarization, 32, 41
Notes from the Waiting Room 

(Windrum), 20, 30

O
Offi ce supplies, 42
Options for use of money/assets, 

64–65
Original documents versus copies, 

35, 37, 39

P
Payable on death (POD), 49–50
Paying yourself, 64–65
Payout designations, 31
Personal property, 56–60

artwork, collectibles, 61
donating to charities, 57
furniture, 56
government property, 59
household goods, 45
jewelry, 61
obtaining and disposing of, 56–60
real property, 59–60
returning recently purchased 

property, 57–58
vehicles, 25, 58–59

Personal representative, 30
Photo ID, 41
POA. See Power of attorney (POA)
Politeness, Point of Very, 28

Power documents, 23, 30–33
Power of attorney (POA), 30

death of loved one and, 31–32, 
48–49

fi nancial, 31–32, 48–49
medical, 30, 37, 40
obtaining assets and, 48–49
obtaining medical records and, 37, 

40
Prescription drugs, deductible 

expenses, 39, 62–63
Probate, 21, 32
Professional advisors, 24–25
Property. See Personal property; 

Real property/real estate
Property tax, 60

Q
Question asking, 25, 30, 31
Quick assets, 23, 44–45, 48–50

R
Real estate partnerships, 52–53
Real property/real estate, 39, 60–61

adverse possession and eminient 
domain, 61

burial plots, 61
gotchas, 61
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